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ARTIFICAL INTELLIGENCE NEWS 

Europe's AI infrastructure: the cost gap that policy cannot paper over United 
Nations human rights office called for cast-iron guarantees on artificial 
intelligence safety and security, citing risks to critical infrastructure and 
democratic systems, in an address to the 47-member council meeting until 
October 7. 
Reuters 

GENEVA, Sept 7 (Reuters) - U.N. rights chief Volker Turk warned on Monday that artificial 
intelligence could pose a threat to humanity and pledged to press AI firms to reduce risks 
that his office said included disruptions to services, communications and democratic 
systems. 
 
He called for "cast-iron guarantees" to secure AI in a speech ahead of the start of his 
unprecedented second term, in which he also demanded accountability over deaths in U.S. 
immigration custody and condemned Russia's reported use of autonomous drones. 
The wide-ranging address was his first to the 47-member council since he won the four-year 
term in July in the face of opposition from Moscow and Washington. 
 
'HORROR' AT AUTONOMOUS DRONES 
"I share the concerns of industry insiders that advanced AI could pose an existential risk to 
humanity," Turk told the body in Geneva. 
"I am calling here, today, for an all-out effort to put cast-iron guarantees in place around the 
safety and security of AI, before it is too late." 
Turk did not elaborate on the nature of the risks but a spokesperson for his office said 
failures involving powerful AI systems could disrupt critical infrastructure and democratic 
institutions. 
 
She referred to the "dangerous agent-training behaviours" in July's so-called Hugging Face 
incident where a swarm of OpenAI agents hacked an open-source platform, saying it 
suggested that frontier AI capabilities are advancing faster than the safeguards. 
 



Turk warned that just a handful of men held "almost unlimited power over AI" without 
naming any. Top AI companies include Meta, Anthropic, OpenAI and Google. 
"At a minimum, we need countries hosting AI and those involved in its supply chains to 
come together around agreed red lines," he said. 
 
The council is meeting until October 7 to discuss the Iran war, Sudan's civil conflict and a 
string of other crises. The Trump administration disengaged from the council last year, 
accusing it of anti-Israeli bias. 
 
Turk called for accountability for around 23 deaths he said had taken place in U.S. 
immigration custody so far this year and added that he was concerned about plans to equip 
agents with electric shock gloves. 
The Department of Homeland Security has previously said it was committed to ensuring a 
"safe, secure and humane" environment in detention. Its inspector general is examining 
deaths in custody since October 2021. 
The U.S. State Department did not immediately respond to a request for comment on 
Monday. 
 
EXPOSING 'SHADOW PLAYERS' 
Turk condemned Russia for its intensified attacks on Ukraine, and Iran for the rising 
numbers of executions. He also voiced "horror" at reports that Russia had used fully 
autonomous drones in Ukraine, allegedly killing three people in August. 
"I join calls for the urgent prohibition of weapons that can take lives without human 
involvement," he said, referring to talks in Geneva. Reuters have not independently verified 
these reports. Russia's diplomatic mission did not immediately respond to a request for 
comment. 
With more than 60 wars around the world involving at least one state - the highest since 
World War Two - Turk set out ideas for ways to promote peace, pledging greater scrutiny of 
the businesses and economic interests that are fuelling conflicts. 
"We will not shy away from exposing the shadow players and calling for accountability," he 
said. 
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NEWS FROM GERMANY 

Germany shed more than 400,000 jobs linked to exports to China, with 
German exports to China down more than 40 percent relative to gross 
domestic product - Centre for European Reform 

There is a growing consensus a new China shock is reverberating across global goods 
markets. Nowhere is that shock more consequential than in Germany. Its manufacturers in 
core industries - cars, machinery, chemicals and aircraft - are being simultaneously squeezed 
out of China and other foreign markets, and at home. 

The shock is worsening. Analysts had estimated China would only export 10 million cars a 
year by the end of the decade. But China's 2025 fourth quarter exports, annualised, already 
hit that mark. The car sector is not unique. In 2025, China's overall export volumes grew at 
more than twice the pace of global trade. And they gained strength in early 2026, with first 
quarter export volume growth at 15 per cent. 

In its new five-year plan (2026-30), China shows no sign of changing course. It is committed 
to displacing imports in the few sectors where it still depends on foreign supply. China is set 
to continue expanding manufacturing supply even as household demand remains weak and 
the property drag persists, implying more exports. 

The textbook expectation - that an economy this large must eventually rebalance through 
stronger imports, currency appreciation or falling competitiveness - is not materialising. 
China is intervening to stymie currency appreciation, while its vast domestic savings mean it 
could plausibly sustain an external surplus of 10 per cent of GDP, with no hard limit on the 
foreign financial claims it can accumulate. 

The risk for Berlin, which already struggled to adjust when China's surplus jumped from 2 to 
5 per cent of GDP from 2022 to 2025, is acute. Much of the demand generated by 
Germany's fiscal expansion, after relaxing the debt brake, could leak straight into Chinese 



imports and throttle Germany's recovery. Global car, machinery and chemicals production 
could concentrate further in China, eroding innovation in traditional manufacturing centres 
and increasing China's ability to coerce Berlin by threatening to throttle supply the way it did 
for rare earth minerals. 

For a long time, Berlin struggled to see the problem clearly. As the world's archetypal 
surplus economy, Germany saw itself as part of a coalition of exporting nations and resisted 
scrutiny of policies underpinning large trade surpluses. But China's surplus now dwarfs 
Germany's. French diplomats have put China's imbalanced growth model at the top of the 
G7 agenda and called for the EU to more strongly defend its home market. 

Germany remains hesitant, even as China has already eaten much of German industry's 
lunch and is preparing to start on dinner. The EU has launched a scatter of product-specific 
trade defences and a piecemeal buy-European industrial policy. But China's trade surplus 
with the EU is still growing at around 30 per cent annually, showing these efforts are too 
slow and too narrow. 

Germany faces a structural demand shock from a state-distorted rival that cannot be 
addressed like past competitiveness challenges: Berlin and Brussels must either bolster their 
trade defences and industrial policy or prepare to offset the social and economic costs of 
deindustrialisation at China's hand. 

Germany's Chinese phantom pain 

Germany is in a macroeconomic situation unique in its post-Cold War history. Output 
remains around 6 per cent below its pre-pandemic growth path - a hit of a similar 
magnitude to the UK's Brexit shock.1 For decades, private consumption and industrial 
production alternated as Germany's engines of growth, broadly rising in line with GDP. This 
pattern mirrored phases of domestic demand-led growth after reunification and export-led 
growth after the 2008 global financial crisis. That is no longer the case (see Chart 1). 
Industrial production has been falling for six years, while private consumption never 
recovered from the pandemic shock. 

Germany's political debate is frantically searching for culprits. High energy prices and EU 
bureaucracy dominate the conversation. Neither explanation is fully satisfactory. The 
Netherlands, Denmark and Poland have grown strongly since 2019, despite being subject to 
the same EU rules as Germany. The European Commission estimates that the gains from its 
flagship regulatory simplification agenda - the 'omnibus' packages - amount to roughly EUR 
15 billion a year, or just 0.07 per cent of EU GDP: useful, but nowhere near enough to offset 
Europe or Germany's industrial decline.2 Similarly, while the 2022-23 energy shock hit 
German manufacturing hard, energy prices had largely come down from their highs before 
the Iran war and were always structurally higher in Europe and Germany than in the US and 
China. 



Germany's difficulty in diagnosing the drivers of its malaise resembles a Phantomschmerz - a 
pain felt where something vital has already been lost. That missing limb is export demand, 
chopped off by China's profound pressure on Germany's industrial base.3 According to 
analysis published by Bloomberg in late 2024, roughly 40 per cent of Germany's GDP 
shortfall can be traced to lost export markets, another 40 per cent to higher energy prices, 
and the remaining 20 per cent to weak domestic demand, bureaucracy and other factors.4 
By focusing overly on bureaucracy, German politics has got the 80-20 rule the wrong way 
around. 

The economic damage China is wreaking upon Germany is rising. The cumulative drag from 
declining net exports has accelerated since the end of 2023, clocking in at a total of 3 per 
cent of German GDP. Note that these declines in German exports happened well after the 
2020 Covid-19 pandemic and the Russian gas shock of 2022 (Chart 2). The damage has 
translated to industrial production - with industries most exposed to Chinese exports 
shrinking relatively more (Chart 3). Yet, even if the China shock is now the most important 
cause of Germany's malaise, it is the one Berlin remains least willing to confront. 

The three drivers of China shock 2.0 persist 

To understand why Germany's missing export demand is not simply cyclical, it is necessary 
to look at the mechanics of the second China shock. 

Since the pandemic, China's export volumes have risen by more than 40 per cent while 
imports have barely grown.5 That has supported China's growth: the net export 
contribution of 6 percentage points to GDP since 2019 is exceptionally high for one of the 
world's largest economies. But it also means that China is taking demand from the rest of 
the world without giving much back. German manufacturers are being displaced in China, in 
third markets and increasingly at home as well. 

This is driven not only by China's growing technological sophistication, but by three 
overlapping distortions. 

First, China's very high savings rate and weak household consumption depress domestic 
demand. In the 2010s, weak consumption was masked by investment, in the form of a 
turbocharged property boom. In the 2020s, that engine flipped into reverse, and falling 
house prices, when combined with pre-existing weak pensions and limited healthcare, have 
kept precautionary savings high and household demand low.6 

Second, Beijing has responded by doubling down on industrial policy. In priority sectors such 
as semiconductors, machinery, cars and aircraft, the government's provision of direct 
subsidies, free land, cheap machinery and state-backed lending have sharply expanded 
supply that weak domestic demand cannot absorb. The International Monetary Fund (IMF) 
estimates these subsidies amount to 4.4 per cent of GDP, roughly $800 billion a year. That is 
substantially more than EU countries are set to spend on rearmament.7 The OECD has 



calculated that manufacturers in China receive subsidies that amount to between three and 
nine times those available to advanced economies.8 Competition between Chinese local 
governments to support national priority industries leads to massive domestic overcapacity, 
pushing down domestic prices and forcing firms seeking profits to export, including foreign 
firms. Volkswagen, Germany's leading car firm, is localising car design and the supply chain 
for parts in China - building factories that are decked out with Chinese robots.9 

Third, China benefits from an undervalued exchange rate. A country running large current 
account surpluses would normally see its currency appreciate as it repatriates the foreign 
exchange earnings into domestic currency. In turn, this would curb Chinese exports and 
increase demand for imports. Instead, China's currency fell as China's central bank cut rates 
to offset the property downturn and 

guided the currency down (Chart 4a). Once pressure from the rising trade surplus meant the 
renminbi would rise, Chinese state banks - likely under the guidance from the central bank - 
bought dollars, at times heavily, to resist the currency's appreciation (Chart 4b). The IMF 
estimates the renminbi may now be undervalued by 16 per cent.10 

The true undervaluation may be even larger, as the IMF's calculations rest on dubious 
Chinese data reporting. There is a large gap between the current account surplus, measuring 
China's net balance of trade in goods and services, earnings on investments, and transfer 
payments with the rest of the world, and the customs goods surplus, which measures actual 
goods crossing the border. In 2022, China unilaterally changed the methodology that it uses 
to estimate the goods surplus that it reports in its broader current account - a statistic used 
by many institutions and analysts around the world. China now counts the production and 
sales of foreign firms that happen entirely within China as trade deficit with itself. 

As a result, its official surplus in goods trade is far smaller than actual shipments picked up 
by the customs data. China also adjusts the value of the exports reported in its customs data 
down, arguing - without supporting evidence - that the dollar value of exports reported to 
customs exceeds the actual number of dollars received in payment for these goods. 
Furthermore, China should have a surplus in investment income, not a deficit, as market 
interest rates on China's sizeable foreign asset holdings have gone up, not down, over the 
past few years. This suggests that China's true current account surplus is above 5 per cent of 
its GDP, a number that, based on the IMF's elasticity estimate, would push the estimated 
undervaluation up to around 30 per cent.11 

Made in Beijing, felt in Berlin 

At the global scale, China shock 2.0 is similar in magnitude to the first China shock that 
followed the country's 2001 World Trade Organisation (WTO) accession. The easiest way to 
think about both episodes is through China's manufacturing surplus. The first China shock 
pushed China's manufacturing surplus to just under 1 per cent of world GDP. Over the past 



three to four years, a second major surge - what we call China shock 2.0 - has added almost 
another percentage point. 

The first shock reshaped global manufacturing and harmed many low-wage industrial 
regions, including in the US. Research on the US shows that workers in areas most exposed 
to Chinese import competition saw wages stagnate and labour force participation fall. 

12 The literature on 'deaths of despair' captured how the import shock was one of the 
factors explaining a fraying social fabric in affected regions, marked by rising rates of 
divorce, suicide and drug addiction - an eerie warning shot for Germany's car and machine-
building cities like Wolfsburg and Stuttgart. 

But the concern about the first China shock was not primarily an argument about strategic 
dependence, nor necessarily about the long-term productive core of the economy. There 
was still a plausible view that the sectors lost - such as toy, furniture, or basic electronics 
production - were not central to future dynamism, and that the broader gains from cheaper 
imports and technological upgrading could outweigh the local damage. There was also an 
important offset, which was especially relevant for Germany. During the first China shock, 
some sectors in Europe expanded. 

 

SCHMID Group N.V. reports H1 2026 Financial Results and Updates Full-Year 
2026 Guidance Freudenstadt, Germany, August 25, 2026 (GLOBE NEWSWIRE)  

Arthur Schuetz, Chief Financial Officer: “In the first six months of this year we have 
converted liabilities into equity, raised significant financing, brought our leverage to a more 
sustainable level, rebuilt working capital and invested into growth. We have seen significant 
pickup in orders in Q2, first in China and now increasingly across our global markets. Focus is 
now on execution, margins and cashflow, we have reduced overhead costs in Germany and 
are now implementing a purchasing cost reduction program.  

While 2026 will remain a transition year in terms of overall financial performance, we 
believe that our restructuring and operational groundwork in the last six months is 
progressing well. Together with the order momentum this will put us in a strong position for 
a good second half of this year and a very promising 2027 financial performance in terms of 
growth and margins.”  

Key Highlights  

• Revenues: €46.0 million for the six months ended June 30, 2026 (Q1: €18.2 million; Q2: 
€27.7 million) compared to €16.9 million for the same period last year; more than half of 
our revenues were from China which continues to perform stronger than expected while 
demand for machines manufactured in our German plant only recently accelerated  



• Gross Profit: €9.8 million (gross margin: 21.2%) for the six months ended June 30, 2026, 
compared to €-1.6 million for the same period last year. Gross margin was lower than 
anticipated at this revenue level given the product mix shift towards our lower gross margin 
business in China  

• Operating Result: €-8.0 million for the six months ended June 30, 2026, compared to €-7.8 
million for the same period last year. The operating result was impacted by increased 
general administrative expenses due to share-based compensation (€1.4 million), “Sprint” 
restructuring costs (€0.4 million) and costs associated with the various recapitalisation 
projects (€1.4 million). Foreign exchange losses of €1.7 million were also incurred  

• Adjusted EBITDA (non-IFRS): €-0.6 million for the six months ended June 30, 2026, 
compared to €-11.6 million for the same period last year  

• Net income: €-47.8 million for the six months ended June 30, 2026, compared to €-10.2 
million for the same period last year. Net income was impacted mostly by non-cash effects 
related primarily to the accounting treatment of the XJ Harbour liability converted into 
shares on January 16, 2026 and to a lesser extent to the fair-value movements of the 
Company’s warrants  

• Order Intake and Backlog: Order intake of €96.6 million year-to-date as of August 21, 2026 
(H1 2026: €44.3 million) and order backlog of €95.0 million as of August 21, 2026 (June 30, 
2026: €54.8 million). The Company experienced a significant increase in order activity in the 
last few months  

• Deleveraging: Close to €30 million of reduction in financial debt between December 31, 
2025 and June 30, 2026, including €30.75 million of debt converted into equity or set off 
since December 31, 2025, enabling the Company to invest into its growth plan • Cash 
Position: €14.3 million of cash and cash equivalents as of July 31, 2026, following the closing 
of the $20.0 million 2029 Convertible Notes on July 14, 2026  

• Full-Year 2026 Guidance: Revenue guidance of more than €100 million confirmed and 
Adjusted EBITDA margin guidance lowered to 6 to 9% (previously more than 12%), based on 
Adjusted EBITDA as defined in this release and order intake guidance of €125–150 million 
maintained, with the Company now expecting to be in upper half of that range Order Intake 
and Order Backlog Order intake in Q1 was €13.6 million, reached €30.7 million in Q2 and 
orders received thus far in Q3 through August 21, 2026 were €52.3 million, reaching a total 
of €96.6 million year-to-date on August 21, 2026. As previously communicated on July 14, 
2026 order intake guidance has been raised to €125–150 million. The Company now expects 
to be in the upper half of that guidance range.  

Order backlog stood at €95.0 million as of August 21, 2026. Order intake and order backlog 
figures relate exclusively to orders for equipment and do not include orders associated with 
services or spare parts.  



Revenue and Operating Results for H1 2026 Revenues increased significantly compared to a 
weak first half of 2025 as revenues for the segment Technical Equipment & Processes 
increased from €10.7 million to €39.4 million.  
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NEWS FROM ISRAEL 

Eltek reported second-quarter 2026 revenue of $11.5 million and a 
net loss of $2.7 million, or $0.41 per fully diluted share, against net 
income of $0.4 million a year earlier as printed circuit board 
production stabilization continued 

Net loss was $2.7 million or $0.41 per fully diluted share 
Net cash provided by operating activities amounted to $0.7 million. 
 
Second Quarter 2026 GAAP Financial Results 
Revenues for the second quarter of 2026 were $11.5 million compared to $12.5 million in 
the second quarter of 2025. 
Gross loss for the second quarter of 2026 was $1.0 million compared to gross profit of $3.0 
million (24% of revenues) in the second quarter of 2025. 
Operating loss for the second quarter of 2026 was $2.5 million compared to operating profit 
of $1.5 million in the second quarter of 2025. 
Financial expenses for the second quarter of 2026 were $0.7 million compared to $1.0 
million in the second quarter of 2025. Financial expenses primarily resulted from the erosion 
of the U.S. dollar against the NIS. 
Net loss for the second quarter of 2026 was $2.7 million or $0.41 per fully diluted share 
compared to net income of $0.4 million or $0.05 per fully diluted share in the second 
quarter of 2025. 
 
Second Quarter 2026 Non-GAAP Financial Results 
EBITDA loss for the second quarter of 2026 was $1.9 million compared to EBITDA of $2.0 
million (15.6% of revenues) in the second quarter of 2025. 
 
Six Months Ended June 30 2026 GAAP Financial Results 
 
Revenues for the first six months of 2026 were $22.0 million compared to $25.3 million in 
the first six months of 2025. 
Gross loss for the first six months of 2026 was $2.8 million compared to gross profit of $5.2 
million (21% of revenues) in the first six months of 2025. 



Operating loss for the first six months of 2026 was $5.8 million compared to operating profit 
of $2.2 million in the first six months of 2025. 
Financial expenses for the first six months of 2026 were $0.8 million compared to $0.5 
million in the first six months of 2025. Financial expenses primarily resulted from the 
erosion of the U.S. dollar against the NIS. 
Net loss for the first six months of 2026 was $5.6 million or $0.83 per fully diluted share 
compared to net profit of $1.4 million or $0.20 per fully diluted share in the first six months 
of 2025. 
 
Six Months Ended June 30, 2026 Non-GAAP Financial Results 
EBITDA loss for the first six months of 2026 was a $4.6 million compared to EBITDA of $3.1 
million (12% of revenues) in the first six months of 2025. 
 
Eltek was founded in 1970. The Company's headquarters, R&D, production and marketing 
centre are in Israel. Eltek also operates through its subsidiary in North America and by 
agents and distributors in Europe, India, South Africa and South America. 
PCBs are the core circuitry of most electronic devices. Eltek specializes in the manufacture 
and supply of complex and high-quality PCBs, HDI, multilayered and flex-rigid boards for the 
high-end market. Eltek is ITAR compliant and has AS-9100 and NADCAP Electronics 
certifications. 
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NEWS FROM ITALY 

AJBAN Defence Industry & Technology Exhibition 
September 21-22, Abu Dhabi, UAE 
Hall 11 | Booth B5 

Seica will be participating once again this year in the AJBAN Defence Industry & Technology 
Exhibition 2026, taking place on September 21–22 at the Abu Dhabi National Exhibition 
Centre (ADNEC) in Abu Dhabi, UAE. 

Visitors can meet the Seica team at Hall 11 | Booth B5, in partnership with GAEP, Seica’s 
sales representative for the region. At the booth, Seica will showcase the Mini 80, while 
visitors will also learn more about the PILOT VX Flying Probe system and the VALID LR 
solution. 

Seica has designed and manufactured innovative, technologically advanced solutions to 
meet the specific requirements of the defence and aerospace industry sectors, where high-
quality standards, reliability, and long-term support are critical. 

Over the years, Seica has developed extensive expertise in legacy replacement and reverse 
engineering solutions, providing flexible systems for long-term logistics support. With a 
dedicated Military Aerospace Solutions (MAS) division, Seica continues to devote special 
attention to the defence sector and its unique needs. 

The Mini 80 is part of 
Seica’s VIVA 
Integrated Platform 
(VIP™), a cost-
effective solution for 
developing 
customized ICT and 
functional test benchmarks. It provides integrated instruments, switching matrices, and user 
power supplies, while offering broad flexibility in configuration and programming languages. 



The VIP™ platform enables easy integration of off-the-shelf instrumentation, with test 
sequences developed using the VIVA Test Studio environment and third-party software 
including LabView©, Test Stand©, C, and Python. 

The event will also provide an opportunity to learn more about the PILOT VX Flying Probe 
system and the VALID LR Legacy Replacement solution. Both the PILOT VX and VALID LR are 
part of Seica’s new OPERA Series, officially launched in early June. The OPERA Series 
represents Seica’s new generation of test solutions, developed to address the increasing 
complexity and evolving requirements of modern electronics manufacturing. 

Seica’s flagship PILOT VX flying probe system delivers speed, precision, and smarter test 
execution. Built for today’s accelerated product lifecycle—from concept to production—the 
PILOT VX delivers significant reductions in test time thanks to its advanced mechanical 
architecture and proprietary motion controllers, cutting cycle times by up to 50%. 

With 12 multifunction test heads and double-sided probing of up to 60 points 
simultaneously, the system offers unmatched coverage. High-power probing (up to 2 A per 
probe), microwave-based measurement capabilities, and optional high-frequency tools—
including a 750+ MHz flying oscilloscope—provide exceptional diagnostic depth. The latest 
generation of integrated LED sensors, combining visible and infrared technologies, further 
expands inspection capability. 

The VALID LR is Seica’s latest-generation platform for legacy replacement, designed to 
replace obsolete legacy systems while 
ensuring continuity of established test 
processes through full test program 
compatibility.  

 

Its native multi-resource architecture 
enables seamless migration of existing 
test programs and fixtures, combining 
support for older technologies with high-
performance, state-of-the-art tools for 
new test development. The VALID LR 
features an innovative, cableless 
architecture supporting up to 5,888 
channels with a 1:8 digital multiplexer, as well as up to 24 programmable power supplies for 
flexible management of power-on tests. Its intuitive, customizable operator interface is built 
on a PLC system with OPC-UA communication for seamless integration into modern test 
environments. 

All systems feature Seica’s VIVA™ software platform, designed to support intelligent 
integration across the customer’s manufacturing ecosystem—from MES interaction and 
traceability to real-time data collection and repair operations. VIVA also incorporates AI-



based diagnostic enhancements to improve fault detection and suggest optimized test 
strategies. 

Each platform is equipped with Canavisia’s Industrial Monitoring solution, enabling remote 
supervision of power consumption, temperature, environmental conditions, and operating 
behaviour. This supports predictive maintenance and aligns with today’s Industry 5.0 
standards for measurable, interconnected performance. 

2026 marks a milestone year for Seica as the company celebrates its 40th anniversary. 
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NEWS FROM THE NETHERLANDS 

 
 
Dear Colleagues, 
 
The Electronics Manufacturing & Packaging Symposium (EMPS) will take place at 
ESA/ESTEC in Noordwijk, the Netherlands, from 28 June to 1 July 2027. 
The event website is live and regularly updated: atpi.eventsair.com/emps2027 
 
We welcome Technical Presentations on your recent work. The Abstract Submission Portal 
is now open, with a submission deadline of Tuesday 1 December 2026. Scientific and 
engineering contributions can be submitted as written abstracts, and if selected, followed 
by presentation slides. While a final paper is encouraged, it is not required. 
 
Click here to submit your Abstract 
 
Additionally, Professional Development Courses will be held on Monday 28 June 
2027. These courses provided more time and interaction than a regular symposium 
presentations.  
 
Registration will open later this year. 



 
The symposium, organised by the European Space Agency’s Materials, Manufacturing, and 
Assembly section and EEE Components Technologies section, in partnership with the Global 
Electronics Association, will focus on the latest developments in printed circuit 
boards, electronic assembly and packaging technologies. While space applications remain a 
core focus, the event also covers high-reliability market segments such 
as defence, automotive, medical and data infrastructure, which are central to Europe’s 
electronics manufacturing industry. 
 
EMPS will host professional development and technology sessions covering a wide range of 
topics. For a full list, please visit the Topics section on the event website. 
 
Should you have any questions, please do not hesitate to contact us. 
 
We look forward to seeing you at ESTEC for EMPS 2027! 
 
Kind Regards, 
On behalf of the Organising Committee, 
ESA Conference Bureau / ATPI Corporate Events 
Keplerlaan 1, 2201 AZ Noordwijk, The Netherlands 
PO Box 299, 2200 AG Noordwijk, The Netherlands 
T: +31 71 565 8179 
E: esaconferencebureau@atpi.com 
 
 
  



World of Electronics, 22-25 September 2026 
 

During this WoTS-seminar in the Jaarbeurs in Utrecht, The Netherlands, 
Rico Schlüter, president of the EIPC, European Institute for the PCB community will examine 
the current state and future prospects of the European PCB industry, from the decades-long 
shift of production to Asia to the opportunities for a European comeback. 
 
He will discuss key developments shaping the industry, including geopolitical shifts, raw 
material supply chains, the rise of ASEAN as a new global PCB hub, the impact of the 
upcoming PFAS restrictions, and measures such as carbon cost compensation. The focus will 
be on how European PCB manufacturers and suppliers can strengthen their position. 
 
Don't miss this! Register here! 
https://lnkd.in/eCWg5kKh 
 
Register for a free exhibition access and reserve the exclusive EMI sniffer: 
https://lnkd.in/enXPyd6k 
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NEWS FROM SWITZERLAND 

DYCONEX Establishes BIOCONEX to Extend its Medical 
Technology Portfolio 
 
Bassersdorf, Switzerland | September 8, 2026 
 
DYCONEX AG announces the establishment of BIOCONEX AG, a wholly owned Swiss 
subsidiary dedicated to transforming substrate technologies manufactured by DYCONEX 
into customer specific, ready-to-integrate sub-components for medical devices. 
 
Medical devices are becoming smaller, less invasive and increasingly sophisticated. To meet 
these demands, advanced substrate technologies offer the ideal solution — driving 
manufacturing efficiency while matching the highest quality standards. In many cases, 
however, substrates alone cannot be used directly in a final device. BIOCONEX serves as a 
bridge between substrate technology and product integration, transforming DYCONEX’s 
substrates into customer-specific interconnect components that medical device  
manufacturers can directly incorporate into their products. This simplifies integration work, 
reduces development complexity and accelerates the path from concept to market. 
 
“Medical technology has always been at the heart of DYCONEX”, said Dr. Hubert 
Zimmermann, CEO of DYCONEX AG. “Our ambition has always been to grow alongside our 
customers and support them as their technologies evolve. BIOCONEX is an important step in 
that direction and reflects our commitment to continuously expanding the value we create 
for medical device manufacturers”.  
 
BIOCONEX is led by Dr. Marc Hauer, Managing Director, and Christian Ahr, VP Finance & 
Services.   
 
After joining DYCONEX in 2004 as a Product Engineer, Dr. Hauer held several engineering 
and leadership positions, including Head of Research &amp; Development. During this time, 
he played a key role in the development and industrialization of DYCONEX’s biocompatible 
LCP substrate technology, working closely with medical device manufacturers to translate 



new concepts into manufacturable products. 
 
“Working together with our customers over many years has shown us that successful 
products require much more than an excellent substrate,”; said Dr. Hauer. “BIOCONEX 
allows us to focus on the processing technologies that transform substrates into functional 
components and to develop these solutions together with our  customers”. 
 
Leveraging more than three years of tenure at DYCONEX, Christian Ahr will maintain his role 
as Vice President of Finance &amp; Services for DYCONEX AG in Switzerland, while 
expanding his responsibilities to lead the financial operations of BIOCONEX AG. 
 
Operating from its headquarters in Switzerland, BIOCONEX benefits from the engineering expertise, 
manufacturing know-how and technological foundation established by DYCONEX while developing 
its own specialized processes and competencies dedicated to medical device integration. 
Together, DYCONEX and BIOCONEX are creating an environment where innovation, engineering 
expertise and close customer collaboration come together to turn new ideas into successful medical 
products. 
 
About BIOCONEX 
BIOCONEX AG is a Swiss technology company specializing in advanced medical interconnect 
solutions for implantable and minimally invasive medical devices. Building upon DYCONEX’s 
expertise in biocompatible LCP substrate technologies, BIOCONEX develops customer-specific 
solutions through specialized manufacturing processes including stretching, three-dimensional 
forming, spiral-to-cable conversion, substrate-to-substrate bonding and encapsulation. By bridging 
the gap between substrate technology and finished medical devices, BIOCONEX helps OEMs simplify 
development and accelerate innovation. 
 
About DYCONEX 
DYCONEX is a trusted technology partner for high-reliability interconnect solutions in demanding 
medical applications. With more than 60 years of PCB expertise, the company develops and 
manufactures advanced printed circuit boards, miniaturized flexible circuits, LCP-based substrates, 
rigid IC substrates and ultra-high-density interconnect solutions. As part of the SOMACIS Group, 
DYCONEX brings together specialized expertise across South Korea, Switzerland and Austria. Its 
dedicated MedTech platform combines engineering, prototyping, NPI support, customer service and 
scalable manufacturing. 
 
Contacts 
Marketing &amp; Communications DYCONEX AG 
Natalie Hilgenberg 
marketing@dyconex.com 
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RAW MATERIAL NEWS 

Copper hit record highs above $14,300 a ton on the London Metal Exchange, 
up 15% this year and more than 45% over the past year, with demand 
forecast to rise 50% to 42 million metric tons by 2040 - S&P Global 

Bloomberg 

Copper is having a moment. It may be a long one. 

The metal has hit record highs in 2026 and is currently up 15% since the start of the year, 
trading above $14,300 a ton on the London Metal Exchange. 

The base metal has climbed more than 45% over the past year. 

Behind the recent price action is a powerful longer-term story. Copper is essential to 
everything from power grids and electric vehicles to renewable energy and the rapidly 
expanding network of data centers needed to support the boom in artificial intelligence. 

And the world is going to need a lot more of it. Analysts at S&P Global project copper 
demand will rise 50% to 42 million metric tons by 2040 from 28 million tons last year. Supply 
is looking increasingly tight. The same study estimates a supply deficit of 10 million metric 
tons by 2040 due to soaring demand and mining constraints. 

Here are some ways investors can approach the theme. 

Want Copper? Buy Copper 

The purest way to buy copper is, well, buying copper. That means owning piles of copper 
sheets, bars and rounds in a physical warehouse. But given the metal's low value-to-weight 
ratio compared with gold or silver, owning a valuable amount of copper can come with 
substantial storage and insurance costs, as well as security risks. And because retail markets 



for physical copper are relatively illiquid and underdeveloped, investors may face wide bid-
ask spreads or have to find and vet private buyers themselves. 

So the slightly less direct way would be buying the United States Copper Index Fund, which 
invests in copper futures. The exchange-traded fund tracks the commodity and is fairly 
liquid, with about $750 million in assets. It's up 14% since the start of the year. 

Still, futures contracts expire, and funds like CPER have to periodically "roll" their positions 
by buying futures. The underlying structure of the futures market means that the ETF can 
sometimes incur costs while doing that, and so its return can diverge from changes in the 
spot price of copper. CPER is also a commodity partnership, meaning investors receive a 
Schedule K-1 tax form, which adds another wrinkle at tax time, according to Lapp. 

Lapp also views it as a tactical vehicle rather than a permanent portfolio holding. "At today's 
prices, I would invest in several installments and establish a rebalancing rule in advance," he 
said. "If the position grows well beyond its target, trim it rather than allowing it to become 
too dominant in your portfolio." 

A few factors to consider when picking copper ETFs include the type of assets the fund is 
exposed to, trading volume and expense ratios, country and operating risks, concentration 
of top holdings and taxes, said Jason Katz, managing director and senior portfolio manager 
at UBS Financial Services Inc. 

Picks and Shovels 

Another way for ordinary investors to benefit from higher copper prices is through the 
companies that dig it out of the ground. When copper prices rise, miners can enjoy an 
amplified benefit: The price they receive for their product increases, while some of their 
costs don't rise nearly as quickly. 

For individuals comfortable with single-stock holdings, Freeport-McMoRan Inc. provides 
significant copper exposure with large-scale operations, Lapp said. But it also exposes 
investors to considerable operational and geopolitical challenges, with operations in 
Indonesia, US, Peru, Chile and Spain. Southern Copper Corp. is another established 
producer, but it brings jurisdictional and controlling-shareholder risks, he said. 

Outside of the US, Barclays strategists, including Hannah Greenberg, identified Antofagasta 
Plc, First Quantum Minerals Ltd. and Anglo American Plc as copper mining companies that 
are best positioned in the next two years to benefit from the AI boom. 

Mike Casey, president at American Executive Advisors, also favours financially strong, 
diversified producers rather than smaller mining companies with limited financial resources. 
The Solactive Global Copper Miners Index, which includes international companies active in 
the exploration, mining and refining of copper, has gained about 35% since the start of the 
year. 



"Companies with high-quality reserves, low production costs and strong balance sheets can 
provide leveraged upside when copper prices rise, but that leverage works both ways," he 
said. Aside from Freeport-McMoRan and Southern Copper, he highlights BHP Group, Rio 
Tinto Plc and Teck Resources Ltd. for research. 

And the opportunities aren't limited to companies pulling copper out of the ground. 

An emerging source of demand for copper comes from the highly conductive metal's 
essential role in AI data center buildouts. So another way is to invest in companies that 
make mining equipment and components for electric grids, as well as the utilities and 
renewable energy producers along the copper supply chain, said Jeff Judge, managing 
partner at Chesapeake Financial Planners. He has started pointing clients toward the 
broader infrastructure angle and companies such as Eaton Corp., Vertiv Holdings Co. and 
Quanta Services Inc. 

"It's a more diversified way to ride the theme," he said. "Buy the story, not the ticker." 

A mine can flood. A government can change the rules. A new project can cost far more than 
expected. On top of that, labor strikes, cost overruns, currency moves, political intervention 
and management mistakes can all hurt a mining company's shares even when the 
commodity itself is doing well. So for many financial advisers, investing in a diversified 
copper or mining fund is the preferable approach. 

"Single-name mining risk can wipe out the copper thesis overnight," Judge said, adding that 
he never recommends individual mining stocks as a core holding. "A broad materials or 
copper-focused ETF is the right entry point for almost everyone. It gives you the theme 
without betting on one CEO's execution." 

That's where the Global X Copper Miners ETF (COPX) comes in. Holding about 40 copper 
mining companies and with an expense ratio of 0.65%, the fund has total assets of $8.7 
billion, meaning it has ample liquidity. The iShares Copper and Metals Mining ETF (ICOP) 
offers similar global exposure with a lower 0.47% expense ratio, but it is smaller and less 
liquid. 

Another rule of thumb Judge uses: If you can't explain why a particular company should 
outperform its competitors, you probably don't have a reason to own it instead of a fund. 

There is also an important difference in time horizon. Exposure through copper ETFs or 
futures contracts is likely to require closer attention to inventories, Chinese demand and 
monetary policy, and may make more sense as a six-to-18-month position, Katz said. 
Investors can typically hold copper miners and mining ETFs for about 12 months to 36 
months, while electrical equipment, grid and infrastructure companies may warrant a three-
to-five-year holding period. 



Financial advisers may wince reading this next idea, but investors willing to take an even 
more speculative approach can wager on copper through prediction markets. Kalshi offers 
short-dated contracts tied to whether copper will close above a specific price level at a 
particular time, with daily, weekly and monthly copper markets available. Polymarket offers 
similar markets, as well as event-driven bets connected to the industry, including whether 
copper cable will face certain tariffs by specific dates. 
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NEWS FROM THE IPCA 

Printed circuit board shortage pushed Chinese quotes to 2028 delivery dates as 
India Printed Circuit Association reported copper clad laminate prices up more 
than 300% and industry bodies warned output could decline 30-40% 

 
The global shortage of PCBs has led to some Chinese manufacturers quoting 2028 
delivery dates for orders placed last month. 
AI data centres are consuming massive amounts of advanced PCBs, with a single AI 
server rack using up to ten thousand boards. 
 
Compounding the problem is an interruption in supply from the Jubail petrochemical 
complex in Saudi Arabia that supplies about seventy percent of the world's high-
purity PPE resin for laminates which has been offline since March due to Middle East 
conflict. This has caused epoxy resin lead times to jump from three weeks to fifteen. 
Even standard FR-four materials are affected. Prices for copper-clad laminate are up 
seventy percent year-over-year, with some reports showing forty percent increases 
in a single month. 
 
According to the India Printed Circuit Association, copper clad laminate prices have 
increased by more than 300% over the past year.Lead times have stretched. For 
standard FR-four, it's now six to eight weeks instead of two to three, and advanced 
low-loss laminates are fourteen to eighteen weeks. New capacity is coming online 
late 2026 to 2027, but much of it is already pre-allocated to AI customers. 
 
So, the squeeze is expected to persist well into 2027, especially for non-AI 
applications. Industry bodies have warned that output could decline by 30-40% over 
the next three months if the supply situation does not improve. The Indian 
Electronics Industries Association and IPCA have approached the government 
seeking temporary measures to support manufacturers and prevent further 
disruption. The crisis comes at a crucial time as India is attempting to strengthen 
domestic electronics manufacturing through initiatives such as the Electronics 
Components Manufacturing Scheme. 
 
IPCA is expected to seek import duty exemptions on critical PCB materials, working 
capital assistance for smaller manufacturers and emergency financial support to help 
companies deal with the supply shock. The association has also requested that 
traders be allowed to import copper clad laminates without duties. 



 

 

 

International Diary 

2026 

KPCA 
9-11 September 
Incheon, Korea 

WOTS World of Electronics 
22-25 September 
Utrecht, The Netherlands 
 
EIPC @ FED Conference 
23 & 24 September 
Bamberg, Germany  

VEREIN LEITERPLATTE SCHWEIZ 
30 September 
Uetikon, Switzerland 
 
EUROPEAN MICROWAVE WEEK 
4 October 
London, UK 
 
EIPC @ EFX 2026 
6-8 October 
Stuttgart, Germany  

TPCA 
20-22 October 
Taipei, Taiwan 

EIPC @ Electronica 2026 
10-13 November 
Munchen, Germany 

FED Austrian Electronics Day 
26 November 
Dornbirn, Austria  



 

 

HKPCA 
2-4 December 
Shenzhen, Hong Kong 

2027 

EIPC Winter Conference 
9 & 10 February 
 
EIPC Summer Conference 
8 & 9 June  

Electronics Manufacturing & Packaging Symposium (EMPS) 
28 June-1 July  
ESA/ESTEC Noordwijk, NL 

 

 


